CLIENT INTAKE FORM
	APPLICANT INFORMATION
	Date:
	

	Consultant’s name
	Who is your referring consultant?  

	Client Name
	

	Business Name
	                                                                                         

	Business Type
	
	State registered
	

	Business Phone#


	
	Fax#


	
	Mobile#


	

	Email Address
	

	Business Address
	
	City/State/Zip
	

	Business Description
	 (Short sentence):                                      

 Cash flow:      Monthly Revenue $ _____   /  Yearly Revenue: $______

	LOAN REQUEST INFORMATION

	Loan Type
	
	Amount:
	
	Term :
	

	Use of funds
	(Short Sentence):

	Funds Available to Invest $ _____________             (SKIN IN THE GAME)     
                                                                                 Amount Currently Invested: $__________

	Additional Information: 

	CLIENT FINANCIAL INFORMATION (Please circle Yes or No)

	Credit Scores
	
	Bankruptcy
	YES/NO
	Judgments/Liens
	Public Records

	Single Applicant Only?
	YES/NO
	Joint/Co-Applicant YES/NO
	YES/NO
	YES/NO

	Type of Collateral?
	
	How much is Collateral Worth:
$

	Has additional  source of $$$ 

if needed to close:     
	$


(Please fill out as much information as possible) 
NOTES: 

1.

Are you currently working with another broker/agency? _______
2.

Will the current owner stay on to avoid a break in the business cash flow? ________
3.

Do you have a 3-5 page executive summary available? 
4.

Do you have an exit strategy for the investor? ______________________________
___________________________________________________________________
5.

What is the specific asset being used as collateral? __________________    
6.

What is the breakdown for the amount you need?  (USE SPACE BELOW IF NEEDED) 
7. Are you buying a business with real estate included in the purchase? ___________
8. What is the appraised value (APV): ________  What is the after repair value (ARV): ________

9.

Do you have experience in running a business as such? 
10.            If your credit does not qualify you for a loan, do you have a co-borrower?

11.            What is the R.O.I. to the investor (Spelled out in 1 or two sentences): 
12.            What Finance structure are you looking for?

a) Angel 

b) JV Partner  

c) Debt (loan) 

d) Straight Equity

e) Mix (Debt/Equity)

ADDITIONAL INFORMATION:

HOW OUR FUNDING PROCESS WORKS

1. N.C.N.D. and Client Intake forms signed and sent back

2. Group takes interest, ask for more docs or conference

3. If interest is generated by investor, fee agreement arranged

4. Investor request full information package

5. If approved, a LOI will be generated

6. If terms are agreed, file goes to Underwriting (Due diligence)

7. If approved, Final term sheet rendered (Letter of commitment)

8. If final terms are agreed by principal, funds are wired to account

9. Finance consultants are paid at closing pursuant to fee agreement

OUR INVESTORS LOOK AT THE FOLLOWING PROJECTS

Commercial Real Estate 

Medical Facilities  
Oil and Gas Projects

Wind Energy Projects

Solar Energy

Alternative Energy

Note Purchase


Low Income Housing
Assisted Living

Multi-Family Housing

Hospitality

Shopping Centers

Self-Storage Units

Apartment Buildings
New Construction

Office Buildings


Gas Stations

Restaurants

Funeral Homes


Mobile Home Parks
Retail Stores

Car Washes


Automotive Services
Mixed-Use Buildings

Marinas


Construction (Rehab)
Auto Dealerships

Retail Shopping Malls

Raw Land

Bed & Breakfast

Light Industrial Warehouses
Water Projects

Green Projects

Other Income Producing Projects 

               Large International Projects 
KEY NOTES
DEALS THAT GET FUNDED QUICKLY, USUALLY HAVE THE FOLLOW…

1. Experienced principals with existing projects or working prototypes, working mines, etc. existing revenue, patents, surveys, permits already in place and ready to run

2. Skin in the Game (their own money invested)
3. High ROI and open to an Equity position

4. Equity/Debt Mix always wins over straight 100% financing

5. Collateral equal to 1 ½ to 2 times the funding request

6. Shovel ready new construction

7. Pre-sales (if applicable) 
IF A DEAL SUBMITTED GETS DECLINED, IT IS USUALLY                                              DUE TO NOT HAVING ONE OR MORE OF THE ABOVE
